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Introduction:

This market survey is a multidimensional tool. When used correctly, this tool can provide a glimpse of
what a career in financial services can look like as well as help you to gain valuable insights into the
financial beliefs and practices of your current market. Additionally, it can help you gauge the interest of
those interviewed as potential clients and provide you with valuable feedback from trusted individuals
on their perspective of your future career.

Instructions: unless otherwise directed, you will complete this interview with at least eight (8)

households, two (2) of whom are well known to you and the remainder who are not. Additionally, we
ask that a minimum of six (6) of these interviews be conducted in person, the remaining two (2) may be
conducted via video conference.

Recommendations for a successful interview:

Before the interview:

1. Manage expectations: We recommend letting these individuals know the types of questions you
will be asking, and how long they can expect the interview to be. Example: “In this interview |
will be asking about relationships you have or may have had with financial professionals, about
your current circumstances and views on financial topics, and finally | will ask for your opinion on
if I have what it takes to be successful as a financial professional. This interview will take about
30 minutes”

2. Practice! This is not a full script. Practice asking the questions and bridging (transitioning)
between questions and responses in a way that feels natural to you. Practicing will also help you
feel more confident and to be more efficient in completing the interview

During the interview:

1. Be neutral - Finances can be a sensitive subject for many people. As a financial professional it is
important to stay neutral. If we overly praise, they may feel over-confident, and if we critique or
criticize, they may feel embarrassed. Both could cost you future opportunities.

2. Express gratitude for their time and sharing their knowledge with you.



This interview has three sections: professional relationships, financial indicators, and personal
endorsement or advice.

Section 1: Professional Relationships
Have you had, or do you currently have, a business relationship with someone in the financial services
industry?

If yes:
What did you like about that relationship?

What did you dislike about that relationship?

If no:
What do you believe would be of benefit to you in consulting with a financial service

professional?

What does the term “financial planning” mean to you?

Do you have a business relationship with any of the following professional service providers?

CPA: Date Last Consulted:
Attorney: Date Last Consulted:
Insurance Agent: Date Last Consulted:
Other: Date Last Consulted:

Do you have a financial professional you feel obligated to work with in the future? If so, who? And why
do you feel that way?




Section 2: Financial Topics
This portion of the interview has been divided into four categories addressing your opinions and
practices as they relate to financial topics of insurance, investments, taxes, and estate planning.

Insurance:

We will start by discussing some of the types of insurance you may own, and when you last reviewed
that coverage. If you happen to know the name of the insurance agent you worked with to obtain your
insurance(s), | will ask about that too.

Do you currently own any of the following types of insurance:

Last Reviewed:

Last Reviewed:

Auto Insurance Y| N Agent:
Home/Renters Insurance Y| N Agent:
Life Insurance Y| N Agent:

Last Reviewed:

Is that privately owned or an employer benefit?

Long Term Care Insurance Y| N Agent:

[ Private [ Employer

Last Reviewed:

Disability Insurance Y| N Agent:

Last Reviewed:

Is that privately owned or an employer benefit?

Other: Agent:

[ Private [J Employer

Last Reviewed:

You mentioned is the agent on your

them again for future needs? Y | N If yes, why?

coverage, do you feel obligated to use

Many employers offer insurance supplements. Are you currently enrolled in any of your employer

sponsored insurance offerings not already mentioned?

What are your feelings about life insurance?

What concerns, if any, do you have about long term care needs?




i. Investments and Economic Outlook:
Our next topic is investing and economic outlook. | will start by describing six common financial concerns
and ask you to rate them from least concerning to most concerning.

On a scale of 1to 9, please rate your level of concern regarding:

Inflation 1 2 3 45 6 7 8 9
Ability to keep pace with the increasing cost of living Least Concerning Most Concerning
Tax Strategy 1 2 3 4 5 6 7 8 9
Reducing tax liability today and in the future Least Concerning Most Concerning
Safety 1 2 3 45 6 7 8 9
Against market loss Least Concerning Most Concerning
Income Now 1 2 3 45 6 7 8 9
Ability to financially meet your current needs Least Concerning Most Concerning
Income Later 1 2 3 45 6 7 8 9
Ability to financially meet your future needs Least Concerning Most Concerning
Family Benefit 1 2 3 45 6 7 8 9
What will happen to your family in the event Least Concerning Most Concerning

of an untimely death

Which products or investments do you feel are important in creating retirement income for the future?

[ stocks

[J Annuities

[JBonds

[ Insurance
Other

At what age do you expect to retire? Why?

Do you know what your social security benefits are? Y|N

Have you ever had a social security audit and review completed? Y| N When:

Do you have any of the following retirement plans?

401(k) Y|N
Pension Y|N
Profit Share Y|N
SIMPLE IRA Y|N
SEP IRA Y|N
Traditional IRA Y| N Advisor: Last Reviewed:
Roth IRA Y| N Advisor: Last Reviewed:




iii.  Taxes:
Do you currently receive advice on tax strategies to reduce tax liability now or in retirement? Y | N

If yes, you mentioned earlier that is your CPA, do they also provide your tax
advice? Y | N
iv.  Estate:
Do you have an estate attorney? Name:
Do you have a will and/or trust? Y| N Last Reviewed:

Section 3: Personal Endorsement or Advice

We have reached the closing section of the interview. | appreciate your time and willingness to share
your perspective thus far. In this section | will be asking for your feedback on my future in this career.

What advice do you have for me as it pertains to my potential career in this industry?

Do you think I have the personality to be successful as a financial professional?

If | were to become a financial professional, is there any reason you would not discuss your situation
with me?

If | were to become a financial professional, who are three people you might recommend | contact
regarding the services | would provide?

Name Occupation Phone Number

When | call these people, may | mention your name? Y | N

Registered Representatives at Allegis Financial Partners offer securities through OneAmerica Securities, Inc., a Registered
Investment Advisor, Member FINRA, SIPC. Allegis Financial Partners is not an affiliate of OneAmerica Securities or the
companies of OneAmerica and is not a broker dealer or Registered Investment Advisor
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